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OUTLINE
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CONFERENCE

Sunday, October 11, 
DACON 7.0 
Homecoming opens at 
Nautica Beach in Lekki, 
Lagos.

Monday, October 12, 
DEAL ROOM 
Breakfast and welcome sessions 
from 9AM, then the Deal Room 
on Real Estate, Technology, 
Tourism and innovation. 

Evening:
New Afrika Shrine for Felabration.

Tuesday 13th, a Real Estate tour &
Open House at the Prestigious 
Homes Sunset Development, 
then the Dangote Refinery.

Abuja: October 14-16, 
with the Main Conference day 
at the Afreximbank African Trade 
Centre on the 15th. 

Accra: October 16 - 18, 
the Deal Room at 
CEIBS on the 17th.
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Welcome to the Second Edition  of 
Diaspora Africa Magazine.

Wh en we laun ch ed th e  inaugura l 
Diaspora Africa Conference (DACON) in 
Houston in 2023, we were driven by a 
simple belief: Africa’s greatest resource is 
its people and the ideas, talent, and 
opportunities connecting them across the 
world.

Today, that vision continues to grow. This 
second edition celebrates our journey from 
c o n v e r s a t i o n s  t o  a c t i o n  t u r n i n g 
connections into partnerships, ideas into 
investments, and shared ambitions into 
measurable impact.

Across these pages, we spotlight the 
people, businesses, institutions, and 
initiatives strengthening ties between 
Africa and its global diaspora. 

DACON is no longer just about bringing 
p e o p l e  t o g e t h e r ;  i t  i s  a b o u t  t h e 
opportunities created, investments made, 
knowledge shared, and communities 
transformed.

As Africa looks toward the future, the 
diaspora has an important role to play in 
d r i v i n g  s u s t a i n a b l e  g r o w t h  a n d 
development. We invite you to engage, 
discover opportunities, build partnerships, 
invest, and contribute to Africa’s progress.

The first edition marked the beginning of a 
movement. This edition captures its 
momentum.

The future of Africa is ours to build together.

Welcome to the second edition of Diaspora 
Africa Magazine. 

T h e  c o n v e r s a t i o n  c o n t i n u e s ,  t h e 
connections are growing, and the impact 
begins now.

Welcome to the second edition of Diaspora 
Africa Magazine.

T h e  c o n v e r s a t i o n  c o n t i n u e s .  t h e 
connections are growing, the impact 
begins now.



Amb. Eze Chukwu launched the Diaspora 
Africa Conference (DACON) in 2023 with a 
simple conviction: the Diaspora wants to 
invest, build, and trade with Africa, and what it 
needs is a credible way in. 

DACON is the platform he built to provide one, 
c o n n e c t i n g  d i a s p o r a  i n v e s to r s  a n d 
professionals with Africa-based operators, 
institutions, and governments around trade, 
investment, market access, and community 
impact. In three years, DACON has delivered 
Six Editions across the United States and 
Africa. 

The Houston edition drew delegates from 
more than 20 Countries and included 
institutions such as GIPC and Zenith Bank, 
opening with a mayoral proclamation and 
p r o d u c i n g  d o c u m e n te d  r e a l - e s t a te 
investment outcomes.
 
The Zanzibar edition brought in the Ministry 
of Tourism and Investment, a keynote from 
Hon. Mudrick Sorogha, and a Fumba Town 
real-estate workshop, with participation from 
the Zanzibar Investment Promotion Agency, 
the Tanzania Investment Company, and Unity 
Bank.

The work does not stop when the conference 
closes. DACON's Deal Room puts investment-
ready African businesses in front of qualified 
diaspora and institutional investors, while a 
diaspora network of more than 8,000 
subscribers keeps the conversation going 
between editions. The focus now spans real 
estate, Agro-trade, Infrastructure, Renewable 
Energy,  Healthcare,  and the Creative 
economy.

Next, DACON 7.0 Homecoming takes the 
platform back to the continent: October 11th-
13th in Lagos, October 14th-16th in Abuja, and 
October 16th-18th in Accra. 

The edition features Deal Room sessions, 
institutional and venue partnerships, and 
practical pathways for diaspora investment in 
housing, trade, and industry.

Beyond DACON, Eze works as a mobile App 
solution architect where he designs and leads 
enterprise iOS and Android work, and he 
advises private-sector clients on Real Estate, 
AfCFTA regulatory navigation and market 
entry across Nigeria, Ghana, Kenya, and 
Zanzibar.
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RoboMed: Leading Safe, 
Trusted Robotic Surgery 

in West Africa
RoboMed Global is leading the way for safe, 
trusted robotic-assisted surgery in Nigeria 
and West Africa. Through the Toumai Pro 
robotic surgical platform, RoboMed is 
building the standard for how advanced 
surgical technology reaches Af rican 
hospitals responsibly and sustainably.

The Milestone
In November 2025, RoboMed performed 
West Africa's first Toumai robotic surgery at 
Nisa Premier Hospital in Abuja. Since then, 
the team has completed various cases, 
including kidney cancer removal and general 
surgery procedures. In September 2026, 
RoboMed expanded to a second deployment 
at Redeemer's Health Village (RHV) in Ogun-
Lagos State, with the platform's first surgery 
and telesurgery session marking another 
regional first.

Together, these deployments carry a simple 
but significant credential: West Africa's first 
Toumai robotic platform, backed by 10,000+ 
collective cases and over 100 years of 
combined robotic surgical experience across 
the team.

Beyond the Technology
Bringing a platform like this to the region 
safely takes more than importing equipment. 
RoboMed's model is built around three pillars:

Local capacity building. Robomed Academy 
trains local surgical teams, so hospitals aren't 
dependent on outside expertise for every 
case, and safety standards are built into the 
local workforce.

Sustainable partnership structures. 
RoboMed works as a customer partner to 
hospitals like RHV and Nisa Premier, not 
through joint ventures, so the model can 
scale to new sites without complex ownership 
entanglements.

Operational resilience. From navigating 
customs and logistics to managing cross-
border payments, RoboMed has built the 
infrastructure needed to keep a sophisticated 
medical platform running reliably and safely 
in a challenging operating environment.

What's Next
RoboMed is expanding across West Africa, 
extending its model of safe, trusted robotic 
surgery to new hospitals and markets in the 
region. The long-term vision is regional 
surgical education sovereignty: a West Africa 
where advanced surgical care and the 
expertise to deliver it are homegrown, not 
imported case by case.
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How a Lagos developer became a bridge 
between the diaspora and home.

Every journey has a beginning. For 
Prestigious Homes Limited, it began at 
Pinnock Beach Estate, one of Lagos' most 
established premium communities along 
the Lekki axis, with a simple ambition: to 
create homes people would be proud to 
own, to live in, and eventually to pass on.

That ambition traveled. From those early 
developments came Oasis Park, Bella 
Residents, Frisco Court, La Vida Estate and 
more. 

Each project taught something, raised the 
standard, and pointed to a bigger question: 
what should the next generation of luxury 
living in Lagos look like?

The answer is taking shape across some of 
the city's most desirable locations. 

Prestigious Homes: 
from One Estate 
to a Legacy

From sophisticated apartments to carefully 
planned residential communities, the 
portfolio has grown into a range of 
expressions of luxury, and the company 
with it. Prestigious Homes no longer looks 
at real estate only as building houses. 

I t  looks  at  communit ies ,  l i festy le , 
investment, convenience, technology, 
sustainability and legacy.

That shift matters most for the African 
diaspora. Buying property in Nigeria is 
more than owning an address. It is a 
connection to home, an asset secured for 
family, and a stake in the growth of a city 
many still call home. 

Prestigious Homes builds for that client: 
premium residential properties in sought-
a f te r  L a g o s  l o c a t i o n s ,  i nve s t m e n t 
opportunities positioned for long-term 
value and diversification, and a structured, 
transparent process f rom property 
selection through documentation and 
ownership.

The company also understands the reality 
of buying from thousands of miles away. Its 
client experience is built to make investing 
in Nigeria manageable f rom Lagos, 
London, Atlanta, Houston or anywhere else, 
with professional support at every stage.

There is still much more to build, and that is 
the point. From the first estate to the 
communities being created today, the 
story of Prestigious Homes has always been 
about progress. 

For the Diaspora, Real Estate 
is more than an Investment.

It can be a Bridge to Home, 
a source of Security, 

and a Legacy for Generations.
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Jennifer Onwumere is a growth strategist, 
marketing consultant and AI implementation 
advisor with over 20 years of experience helping 
businesses grow smarter, connect more deeply 
with their customers and scale with confidence. 
Born in Dallas, Texas, to Nigerian parents, Jennifer 
has built her career on a belief shaped by both 
sides of her heritage: the tools and strategies 
driving growth in global markets should be within 
reach of every African business, regardless of size.

Through her two firms, Jen-gerbread Marketing 
and Loyalty Boost, she has supported more than 
20 businesses, ranging from small independents 
to enterprise-level organizations, with deep roots 
in the hospitality and restaurant industry.

Jen-gerbread Marketing
Jen-gerbread Marketing is her marketing and 
strategy consultancy. The firm partners with small 
to enterprise-size businesses to sharpen their 
brand, clarify their market position and build 
growth plans that hold up in competitive, margin-
thin industries. Its work is grounded in practical 
execution, helping business owners turn strategy 
into measurable results.

One example of that impact is her work with Aso 
Rock Market, an African brand based in Dallas, 
Texas. Jennifer created and scaled the company's 
customer loyalty program, growing it to 24,000 
members.

Loyalty Boost
Loyalty Boost is her AI advisory firm. It helps 
businesses of every size adopt artificial intelligence 
in ways that are practical and sustainable, with a 
focus on three outcomes:

* Streamlining operations by automating 
repetitive processes so teams can focus on 
higher-value work.

* Increasing brand visibility through smarter 
marketing, customer engagement and digital 
presence.

* Building the systems and inf rastructure 
businesses need to scale without losing quality 
or control.

At the center of Loyalty Boost is a principle Jennifer 
holds firmly: AI should help people, not replace 
them. She believes technology is most powerful 
when it f rees people to do their best work, 
strengthens teams rather than shrinking them, 
and creates more opportunity, not less.

Investing Back in Africa
A regular at the Diaspora Africa Conference, 
Jennifer has attended nearly every edition and has 

traveled with the DACON community to Tanzania, 
Kenya, Ghana and beyond. Each journey has 
reinforced what she already knew to be true: Africa 
is full of opportunity, and the diaspora has a vital 
role to play in unlocking it.

“Africa has so much opportunity, and we should 
be using our talents to strengthen, lift and create 
opportunities for others,” Jennifer says. “It is our 
mandate to give back. There are opportunities to 
grow in Africa, and there are opportunities to 
create legacy.”

For Jennifer, investing back goes beyond capital. It 
means sharing knowledge, opening networks and 
bringing access to technology. She sees AI as one 
of the most significant opportunities of this 
generation for African entrepreneurs, offering a 
way to compete globally, reach new markets and 
operate more efficiently with limited resources, all 
while keeping people at the heart of the business.

Looking ahead, Jennifer plans to invest directly in 
African businesses and to use the strategies and 
tools she has built over two decades to help 
entrepreneurs across the continent grow. Her aim 
is to help African businesses build stronger brands, 
run smarter operations and earn loyal customers, 
while serving as a bridge between diaspora 
expertise and the people shaping Africa's future.

ONWUMERE
FOUNDER / CEO
JEN-GERBREAD MARKETING | LOYALTY BOOST
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Nkechi Denise Akunyili is an African 
business ecosystem builder, investment 
advisor and business transformation 
s t ra te g i s t  w i t h  ove r  3 0  yea rs  o f 
professional experience and more than 
two decades in banking, financial 
markets and treasury leadership.

Through Access View Africa and related 
initiatives. 

Her work increasingly focuses on 
strengthening the businesses and 
ecosystems that can drive sustainable 
e c o n o m i c  g r o w t h  a c r o s s  A f r i c a 
particularly in agribusiness, sustainable 
agriculture, renewable energy, circular 
economy and other impact-driven 
sectors. 

Her specific enterprise and ecosystem 
work are:

*  Business transformation and 
strategic advisory for African SMEs 
and growth-stage businesses.

*  Mobil isation of domestic and 
d i a s p o r a  c a p i t a l  i n t o  A f r i c a n 
businesses and stronger intra-
African/global market connections.

* Development of green financing 
f rameworks, SME crowd funding 
advisory, export financing structures 
and sustainable agriculture initiatives.

* Convening investors, businesses, 
institutions and ecosystem partners 
through initiatives including the Value 
C r e a t i o n  S u m m i t  a n d  r e l a te d 
business/investor engagements.

She has supported more than 40 African 
businesses across sectors including 
agribusiness, health, commodity trading, 
renewable energy, manufacturing and 
sustainable/impact enterprises.

She founded My Tribe Invests, a collective 
investment initiative focused on women- 
and youth-led SMEs, with more than 
U S $ 2  m i l l i o n  i n  a s s e t s  u n d e r 
management and investments in 10+ 
MSMEs.

With her passion to raise new generation 
of business development talent, she 
founded BDForce, to groom young 
talents as growth builders and value 
creators for businesses that Access View 
Africa supports. First cohort will be 
launched in November. 

The aim is to connect African businesses 
with business-development talent and 
creating practical opportunities for 
young Africans to gain experience and 
create measurable value.
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Akomapa is a Houston,Texas based body 
care brand inspired by African beauty. 
F o u n d e d  i n  2 0 2 0  b y  G h a n a i a n 
entrepreneur Priscilla Gorman, the brand 
wa s  c rea te d  to  ce l e b ra te  A f r i c a n 
ingredients and traditions through 
modern, elevated self-care. 

At the heart of Akomapa is shea butter 
sourced from Northern Ghana, which is 
transformed in Houston into richly 
scented body butters, nourishing body 
oils, and other everyday rituals designed to 
make caring for your skin feel as good as it 
smells.

The name Akomapa comes from the Twi 
phrase Akoma Pa, meaning “a good heart” 
a reflection of the care at the center of the 
brand, from the ingredients it sources and 
the products it creates to the experiences 
it builds for its customers. 

As Akomapa grows, its vision remains 
simple: to create a modern body care 
brand that brings the richness of African 
beauty into everyday life.



OUR SPONSORS AND PARTNERS
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Website:  www.prestigioushomeslimited.com
Email: info@prestigioushomeslimited.com

 Phone: +234 802 356 7442

P R E S T I G I O U S
H O M E S

Website: https://diasporahometrust.com
contact@diasporahometrust.comEmail: 

 +234 700 7000 DHT  (+234 700 7000348)Phone: |
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Website:  https://interswitchgroup.com/solutions/mobility
 info@dreamskyafrica.com Info:
 ask@interswitchgroup.comEmail:

 +234 806 055 0581  +234 809 162 8569Phone: |

CONFERENCE

Quickteller Travel

CONFERENCE

Website:  https://duchessnaturalslimited.com
ceo@duchessmarketplacealliance.orgEmail: 

 +234 803 787 5872Phone: 

Duchess Naturals
 Limited 
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Website:  zidc.zamfara.gov.ng
Info: info@zidc.zamfara.gov.ng  

Email: zamfarainvestmentcompany@gmail.com
Phone:  +234 906 800 0218

ZSIPDCL

ZAMFARA STATE INVESTMENT AND 
PROPERTY DEVELOPMENT COMPANY LIMITED

CONFERENCE

Website:  WorkCentral.io
Info:  Bookings@workcentral.io

Phone: 070 4330 3377 | 020 1888 0236

CONFERENCE

Website:  www.fjglobalproperties.com
 Info@fjglobalproperies.comInfo: 

Phone: |0916 709 000  00807 111 6555

FJ GLOBAL
PROPERTIES

CONFERENCE

Website:  www.robomedglobal.com
  efosa.eluma@robomedglobal.comInfo:

Phone: +234 704 283 5070

This is Robomed...

TM

CONFERENCE

Website:  https://wellness.bodiewox.com/
  info@bodiewox.com | wellness@bodiewox.comInfo:

Phone: +233 54 901 2017 | +233 30 276 5311

BODIEWOX 
CLINICAL LIMITED



Diaspora Nigeria
R E A L T Y L I M I T E D

$198K
price starts from

Eze.activation@gmail.com
www.diasporanigeria.org

+1 (240) 486-9514
+234 704 919 0474

39 David Ejoor Crescent,
Suite 3N, Guru, Abuja

DON'T JUST LIVE, THRIVE.
Golden Grove is more than a home; 
it's a Lifestyle. 

GOLDEN 
GROVE
Your Sanctuary in 
CENTENARY CITY
Luxury in the 
HEART of ABUJA

Discover the perfect environment to 
grow your family and make lasting 
memories.

Secure your Dream Home
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